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Stagecoach Revival 

The residen.al community of Stagecoach, located 17 miles south of Steamboat Springs, has had an amazing story in its 40+ years of 

existence.  From a real estate perspec.ve, it has hit the highest of highs and lowest of lows over that .me.  Stagecoach fits a market 

niche for those seeking affordable housing (as compared to 

Steamboat Springs), those looking for a beau.ful mountain 

se;ng, having recrea.on literally out their back door (hiking, 

biking, skiing, fishing and hun.ng to name a few), or just en-

joying the peace and quiet of a small community.  To gain a 

further perspec.ve of the Stagecoach area, it is important to 

know what was, what is and what it could be. 

 

What It Was 

During the early 1970s the Woodmoor Corpora.on of Colora-

do Springs purchased several thousand acres of land strad-

dling Morrison Creek and envisioned one of the largest master 

planned resort communi.es in Colorado. Plans included a 

lake, ski mountain, golf course and recrea.on trails; all of 

were surrounded or connected by thousands of single family 

residen.al (sfr) lots and mul.-family residen.al (sfr) units.  To 

provide municipal water and sewer services Woodmoor created a metro district which sold bonds to construct water and sewer lines 

and a treatment plant.  Bondholders would be repaid from hook-up fees from future homes and real property taxes.  Also in 1972, 

Woodmoor created the Stagecoach Property Owners Associa.on (SPOA) as the governing en.ty for the project. 

 

In 1972 the resort opened with three double chairs, a temporary base lodge, a ski patrol hut, one subdivision, and a leasing 

office.  Original plans for the ski area included five base areas and 22 double chairs.  One of the more unique aspects of the ski area 

was that it was en.rely on private land owned by Woodmoor.  Roads were built, street signs were erected, the Yampa River was 

dammed and Stagecoach Reservoir was filled.  Over 1,400 sfr lots were sold and 172 ?? units were constructed.  Stagecoach had zon-

ing approval for over 4,500 more dwelling units, which would have created a popula.on nearly the size of Steamboat Springs today. 

 

Then in 1973 Wes.nghouse Credit Corpora.on, the company that financed the area, pulled funding for the opera.on.  Without fund-

ing for this massive undertaking Woodmoor experienced hard .mes and filed for bankruptcy in 1974.  The development fell into hi-

berna.on and property values plummeted. 

 

What It Is 

Although the Woodmoor Corpora.on and their plans went by the wayside, it 

remains a desirable area due to its natural beauty, affordable property values 

and proximity to Steamboat.  Although it is somewhat of a bedroom community 

to Steamboat, it does have its fair share of re.rees and second home owners. 

 

Beginning in 1978, a family from the Colorado Front Range slowly reassembled 

the major pieces of Stagecoach to recreate a cohesive resort ameni.es package 

and took the project to market.  It was announced in September of 2016 that 

the development was under contract.  This announcement created a flurry of 

ac.vity, as evidenced in Graph 1: 
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Stagecoach Revival, cont... 
 

The most popular real estate product in Stagecoach, were lot sales which jumped 

183% to 85 in 2016. Although the median lot price in Steamboat was $296,500 the 

median priced lot in Stagecoach was a mere $16,795.  Keep in mind, however, that 

typically Stagecoach lots priced below that median price are not serviced by u.li-

.es. 
 

Over the years, the SPOA has been the vehicle to finance the extension of electric 

lines and other improvements.  SPOA also par.cipated in discussions that led to the 

approval of a “Vault Agreement” between the County and the metro district.  The 

Vault Agreement allows property owners to construct closed sep.c systems where 

sep.c drainfields are not allowed (lots less than 5 acres) and central sewer is not 

available, on the condi.on that those closed systems are pumped out on a regular 

basis and access roads are built and maintained to minimum standards.  The cost of pumping vaults is over $300 per month, however. 

 

2016 sfr’s posted the third highest median price in history, at $400,997.  Only 

2006 and 2007 were higher, at $410,000 and $470,000, respec.vely.  The num-

ber of transac.on dropped off considerably, from 37 in 2015 to 27 in 2016.  

However, it wasn’t that 27 was a bad number, as 2015 was the second best 

ever for Stagecoach homes and 2016 was fourth. 

 

All of the ac.vity Stagecoach has received over the past few years has caught 

the interest and concern of the Colorado Division of Water Resources (CDWR)  

and the over appropria.on of  Yampa River water.  So in mid-2017 CDWR tem-

porarily suspended the issuance of water well permits in the Stagecoach area.  

And in response to the suspension, the Morrison Creek Metropolitan Water 

and Sanita.on District has also temporarily suspended the issuance of permits 

for sealed sanitary vault systems under its inter-governmental agreement with RouP County. This will obviously impact the sales mo-

mentum Stagecoach has experienced over the past few years, but will also increase the demand for those lots and homes already ser-

viced by those u.li.es.   

 

What It Could Be 

What will Stagecoach look like in five, ten or twenty years?  Will ski liQs climb Stagecoach Mountain from a base village bustling with 

shops and restaurants?  Or, will it look similar to what is there now, just with a few more homes accessed by gravel roads and every 

month or two a new home will be completed.  As of press .me the resort buyers have not yet closed on the purchase, and several 

years ago it was also under contract but did not close.  If you are considering a Stagecoach purchase, it would be safe to buy with what 

it is today.  Any change in that will just be icing on the cake.   

 

ABOUT DOUG… 

Doug Labor has over 30 years of real estate experience, including execu%ve level posi%ons with some of the 

largest ski and golf resorts in North America.  He is the General Manager of Sotheby’s downtown Steamboat 

Springs office.  What he enjoys most in his real estate prac%ce is providing imagina%ve, yet logical and valua-

ble guidance in helping clients reach their goals.  His industry knowledge and service have been recognized by 

both clients and peers as one of the premier brokers in Steamboat, with the 2005 and 2014 Steamboat Springs 

REALTOR of the Year and 2012 and 2014 “Best of the Boat” Real Estate Agent awards.  Doug’s clients appreci-

ate his unsurpassed market knowledge and keen nego%a%ng skills working for them, as well as the profession-

al work ethic and personal care he delivers to each and every client, no ma�er if they are in the luxury or intro-

ductory market. 

To receive my monthly e-newsle�er (including Best Buys), learn more about the market, 

or discuss how you can put me to work for you, contact me at… 
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